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ATLANTA YOUNG SINGERS
of callanwolde




AD Sales Helpful Hints:

· Find your NETWORK!  Your network can include friends, family, neighbors, teachers and anyone else you see on a regular basis.  Ask the people in your network to spread the word about AYS to their network and so on…
· Make copies of your ad packet!  Additional forms are available in the AYS office.  Feel free to make copies of the ad contract and sizing sheet.  
· Add a personal touch!  Send a handwritten note.  If you had vendors in previous years buy ads, send a thank you note with a photo from a concert or camp.  Let the advertisers know how their contribution affects your experiences with AYS.
· Tell potential advertisers that they will be sponsoring YOU – they will know that they are supporting a stable world-renowned local nonprofit (AYS) and a great customer or student (YOU).

· Start in your neighborhood/network!  Contact locally owned businesses in your area.  Talk to your neighbors, family members and friends.  Ask your insurance broker, contractor, dentist, music teacher. Ask where you buy coffee, groceries, dry cleaning services.  Ask neighbors who may have their own businesses. Ask your private school or association. Ask your own employer. 
· Think Locally!  Major corporations and national chains are not ideal candidates for ad sales unless they are locally owned and operated.

· Where else are you involved?  Does your family subscribe to a theatre, symphony or museum?  Does anyone in your network take classes or participate in other activities with other nonprofit organizations?
· It never hurts to ask, especially for a great organization like AYS!
When in doubt, ask.  Many Singers have been very successful with this program – sales have covered the cost of camp and even tour!  Ask others for advice on how to get started!

